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Dear Colleague,

What can you get for 26 cents a day?? 
Your NYSJA membership dues for the year! 

Renewal notices have been mailed - please renew your dues today and enjoy the many exclusive members-only benefits of NYSJA membership and continue to support your Local Chapter.  

Several new benefits have been added this year including NYSJA's new partnership with Retail Council of New York State and JCK Las Vegas. NYSJA is constantly working to upgrade member benefits. Keep checking the website for more exciting benefit news. 

NYSJA is in the process of installing a web-based member database. Members will be able to log-on and update their information as well as research other members for information. This exciting new development will be available in late January. An interactive "Members Forum" will be installed as well. Members can chat with other members and get updated, relevant industry information.

Plans are in the discussion stages for events for next year. A Golf  Outing has been proposed for August of 2010. Please let us know if there is an event that you would like your organization to have. 

NYSJA has embarked on a new vision going forward and is focusing it's efforts on all those involved in the jewelry industry related businesses:  vendors;  manufacturers;  retailers; suppliers;  importers;  gem labs;  insurance companies;  designers, and findings companies. If you know of someone who could benefit by joining NYSJA please direct them to the website for membership applications and further information on NYSJA: www.newyorkjewelers.org or click on Member Application.

Happy Holidays from everyone at NYSJA !!  
Barbara
Barbara Keefe Rosenstein
NYSJA Executive Director


New NYSJA Members-Only Benefits: 
Through Retail Council of New York State: 
(www.retailcouncilnys.com)      
· Workers' Compensation Safety Group              
· Fed Ex Discounted Shipping                      
· Payroll Processing                                  
· Health Insurance
· Credit Card Services
· Energy Programs              

Through JCK Las Vegas:
(www.jcklasvegasshow.com)                             

· Concierge Services
· Access to VIP Buyer Lounge
· Show Registration Services
· Networking Roundtable Discussions
· Hometown Press Photo Opportunities
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In an effort to continually bring NYSJA members relevant and timely information, NYSJA is pleased to promote the "Tuesday Tips & Tricks E Newsletter" from Fruchtman Marketing. 
Click on the image above to subscribe to this money saving and informational newsletter! 
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R·Findings Makes Ordering Doubly Sweet with a Holiday Promotion offer !
  
  This year R. Findings made things even sweeter: One out of every fifty coins is a special Limited Edition Smiley Face design that will give R·Findings customers a chance to win an entire year of FREE FedEx Overnight Shipping!*  
 
Here's how it works: R·Findings encloses their custom chocolate coins with every shipment they send; 1 out of every 50 coins is a Limited Edition Smiley Face that will give the recipient a $10 credit voucher redeemable on any future order. When you redeem the foil wrapper from your Limited Edition coin you're automatically entered into the Grand Prize drawing for One Year of Free Shipping. Every Limited Edition coin you receive and redeem gives you another $10 voucher and another chance to win! How sweet is that? (Click here R. Findings Chocolate Link for complete details.)
 
If you've got a craving for quality findings and excellent personal service at a sweet price, contact R·Findings today! Call us toll-free at 1-800-422-7624, or view our on-line catalog at www.rfindings.com. You'll feel like a kid in a candy shop!
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Thank you to all who have renewed their NYSJA membership for 2010 and welcome to the following new members:   
Legit 18 Jewelers                     Vision Numeric- 3Design Software
  George Babayu                        Cyril Saelens
  406 Jay St.                             606 S. Hill St., Ste. 810                
  Brooklyn, NY 11201                   Los Angeles, CA 90014
  718-625-3172                          213-624-6321
  geojewelers@aol.com                cyril@3design.us

   Carat N Karat                         Geib Refining Corp.
   Allen Mon                               Bill Atwell
   37-09 Main St.                        399 Kilvert Street
   Flushing, NY 11354                  Warwick, RI 02886
   718-888-1178                         800-228-4653
   amon@caratnkarat.com            bill@geibrefining.com

   
.
   Jeff Steinberg                         Sidney Soriano
   54 West 39th St.                    580 Fifth Ave, #903
   New York, NY 10018                New York, NY 10036
   212-244-7575                         212-221-1972
   wj2222@aol.com                     sidneypearl@gmail.com
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The Difference Between a Clerk and a Sales Professional
 
By:  Bob Janet
Copyright Bob Janet 2009
 
Clerk:  The person behind the counter that directs customers rings up the sales and puts items in a bag for the customer.  

Sales Professional - The person that increases sales by:
1.      Helping our customers discover the VALUE of our products and services.
2.      Building a relationship that gains and retains customers.
3.      Aggressively ASKING FOR THE SALE!
 
Sales Professionals when properly trained, make a business money.  A Clerk is an expense.
Keynotes / Seminars that are content loaded, fun-entertaining and total audience involved.
   
Bob Janet
704-882-6100
Bob@BobJanet.com 
 






Six tips your postal carrier would tell you... if only you'd ask
Jewelers Mutual Insurance Company, Neenah, Wisconsin. - 
With the holidays around the corner and inventories on the slim side, many jewelers will be using just-in-time shipping to bring in exactly what the customer ordered. 
Jewelers Mutual Insurance Company, which insures more jewelry businesses in the United States than any other carrier, reminds you that Registered Mail through the United States Postal Service (USPS) continues to be the safest way to ship jewelry, with USPS Express Mail close behind. 
But your postal carrier shakes her head at some of the mistakes that jewelers make. Here are a few tips she'd offer, if only you'd ask. 
click here to see the rest of the article
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Best wishes from NYSJA for a safe and enjoyable Holiday Season! 
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 NYSJA would like to extend condolences to the Rosenblatt Family on the passing of Robert Rosenblatt - "Bob Rose". Bob was CEO of 
Rose Jewelers, Patchogue, Long Island. Rose Jewelers was selected by NYSJA as "Jewelers of the Year" in 2008. 
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